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HELLO
CHINA
The MAPLAN Grand Opening at Wujin

EDITORIAL

Dear readers!
For us, an intense and successful year is coming to
an end. Economic forecasts for Austria recently had
to be corrected upwards in 2017, and we can feel this
drive in our figures. New employees were recruited,
and by the start of 2018 we will have invested more
than €20 million in new plants. It’s no longer good
enough to build great machines. Those who want
to be successful on the global market have to hone
production, decrease costs and be represented with
locations around the world. We have done it, and it
benefits our customers.
June saw the start of construction of a new plant
in Slovakia. The location north of Bratislava in close
proximity to Vienna offers perfect connections and
infrastructure. There, we will expand our advance
production and start the assembly of components.
We have just opened our first plant in Asia in the
technologically advanced industrial park of Wujin in
the Shanghai region. Up to 200 machines a year will
be produced and serve the Asian market in European
quality but at Chinese labour costs.
We also didn’t waste any time in product development.
We have presented a new machine programme and
developed the areas of Aftersales and Service. The
thing that really inspires us about China is the efforts
and trust in the development of the country. Let’s get
inspired by China as we need these dynamics in the
European industry.

Grand Opening

Big crowd at the
opening of the new
MAPLAN plant in
Wujin.

MAPLAN LAUNCHES
PRODUCTION IN CHINA!
The choice of location was made in April and MAPLAN Rubber Machinery Co. Ltd.
was founded. Assembly and advance production started in summer. The big day
arrived on 22 September: With 150 guests from more than 15 countries, the new
Maplan plant in Wujin was opened and the first machines made in China showcased.
The successful union of two continents was duly celebrated at the Grand Opening.

Ingrid & Philippe
Soulier together with
Wolfgang Meyer and
Deven Lokagariwar at
the grand opening.

I wish you an atmospheric Year 2018!

T

oday, China is one of the top markets, and Maplan has been
operating successfully in the Chinese market for more than
ten years. The management had envisaged the company’s
production in China for years. This vision has now become reality.
Nevertheless, each major project requires luck and blessings, and
nowhere in the world is more familiar with this than China. With sunny
weather and sentiments, the guests were greeted with welcome gifts
in the technologically advanced park of Wujin. To the sound of the
violin, they left their good wishes on a signature board and gained an
impression of the new high-tech production in the foyer. However, it was
not the machines in the foreground of this opening, but rather respect:
the respect of the European family business for the impressive growth
in China.

Yours, Wolfgang Meyer
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This respect was also expressed during the first speeches of Maplan
owners Philippe and Ingrid Soulier. “We have been visiting this
fascinating country for thirty years and have been following the
impressive development of China for a long time. The Chinese economy
has grown quickly thanks to hard work, discipline and professionalism. In
addition to the efforts of people, a central growth concept and a clever
location policy are behind this. All these factors made a plant in China
so interesting to us”, said Philippe Soulier. Maplan CEO Wolfgang Meyer
added: “Many Asian companies have long since made the shift towards
quality and now rely on machines made in China which correspond to a
European level of quality. We know that our Chinese customers compete
in the global market place and we will make every effort to ensure that
they play a leading role with the technological leadership of Maplan.”
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Interview with Maplan-owner Philippe Soulier (r.) and CEO Wolfgang Meyer (l.)

“OUR SERVICE IS
À LA CARTE!”
They have known each other for 20 years: Maplan owner
Philippe Soulier and CEO Wolfgang Meyer. Together, they
have modernised the company, increased the visibility of
the brand and given Maplan an internationalisation strategy.
In their interview, they talk about the value of long-term
investments, Industry 4.0, the dynamism in China and why
they are not worried about others copying them.

Interested
customers found
out about the
advantages
of MAPLAN
machines.

Enjoying the successful opening
ceremony from
left to right:
Philippe Soulier,
Ingrid Soulier and
Wolfgang Meyer
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The Maplan CEO eagerly expressed his
thanks for the wide-ranging support
of all local stakeholders and political
decision-makers as well as for the
tireless efforts of employees. Governor
of Changzhou Fei Gaoyun congratulated
the company and referred to a bright
future for the good of Maplan and the
City of Changzhou. Following that, the
plant was officially opened and the ice
sculpture with the Maplan logo was
filled with orange wine. Two dancers
offered their blessings for the success
of the company in the traditional lion
dance. The buffet that followed was
mixture of Asian delicacies and Austrian
sweets as a small culinary delight from
the homeland.
Advanced technology from Europe for
the Asian market
The production hall was also not left
out. The guests were able to see the
first machines in action during tours. In
Wujin, up to 200 machines of European
quality will roll off the belt per year
and serve the Asian market. Covering
an area of 4,000 square metres, the
plant has a corresponding production
capacity. Philippe Soulier explained that
Maplan has selected a specific machine
segment for China in order to properly
serve the market. The Asian machines
are of absolutely identical quality as
those from Europe. “We are committed
to bringing the latest technology from
Europe and the USA to China – with no
sacrifices in quality. This is our claim
and our promise to our customers”, said
Soulier.

The China platinum series machine in
the models with 160, 280 and 450 tonnes
set new technological standards. In a
nutshell, the energy consumption of the
machines can be further reduced with
the latest Cool Drive II servo technology.
China: Brilliant market and rapid
growth
There is high degree of consumer
interest and the first orders for 2018
have already been placed. On this
basis of Maplan China, other markets
such as South-East Asia, South Korea
and the Middle East will be supplied
in future. The location in the Shanghai
region offers perfect infrastructure for
this, with many customers and leading
suppliers present locally. More than
3,800 companies from more than 30
countries are already based in the Wujin
industrial park in the golden YangtzeDelta. Changzhou has a 2,500-year
history and is considered an aspiring
industrial city full of resources. 50
percent of all machine parts used
for production already come from
the region. “Our motivation subsists
on the aspiration for excellence. The
Chinese market is ready for our highperformance machines, and that is why
we have taken this step in China.
We believe in the future of the country,
and we believe in Maplan in China!”
said Wolfgang Meyer in his opening
speech. The people in China have
already impressively demonstrated that
optimism is the best foundation for
economic success!
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Maplan News: 2017 has seen both the best order situation for Maplan and, at over €45
million, the highest turnover ever achieved in the history of the company. What were
the deciding factors for this success?
Philippe Soulier: We raised the visibility of the world of Maplan to a whole new level and
presented a new machine programme. We invested €20 million in new facilities and a
growth strategy. 2016 was a difficult year, but now the economy is picking up, and our
customers are ordering once again. We put our trust in the right impulses.
Wolfgang Meyer: We gave Maplan a clear strategic direction, and this engenders trust,
focus and visibility. This can be felt by our customers and our employees. Today, it’s no
longer good enough just to build great machines. Those who want to be successful on
the global market have to hone production, establish a brand, decrease costs and be
represented with locations around the world. This is what we have done, and we will
continue to pursue this path.
Maplan News: Maplan has adapted its production to Industry 4.0. Thanks to cyclical
production, the number of machines produced has been doubled and the throughput
times deceased. How much optimisation is still possible?
Philippe Soulier: With the new plant and the conversion to cyclical production, we have
taken a major step. But of course we will continue to invest; there is always a need for
optimisation. Figuratively speaking, we are now driving a Porsche but are still learning
how to drive the full 300 km/h instead of 150 km/h.
Maplan News: Customer demands are becoming ever more complex. What role do
after-sales and service play?
Wolfgang Meyer: An increasingly large one worldwide, which is why we have also chosen
the route of growth and internationalisation. In Mexico, we founded a new service branch
last year, and for our plant in China, we equipped it with four service technicians right
from the start. For us, outstanding service means both on-site assistance with a fast
response time for our customers, and that our technicians are familiar with the machines
in their own plant down to the last detail. Only in this way can we support and train our
customers quickly and purposefully.
Maplan News: Can Maplan build all machines, or does the company regard itself as a
manufacturer of special machines?
Philippe Soulier: Our service is à la carte!
Wolfgang Meyer: The first place we invest our brain power is in the development of a
product range, with all options suiting market requirements. From these components, we
can then build almost every customised solution. If we have to construct an additional
five percent for individual solutions, we still maintain our standards, but provide precisely
what each customer needs.
Maplan News: The mechanical engineering sector is changing. How can you tell this?
Wolfgang Meyer: Mechanical engineers used to think they were the centre of the world.
But in the future, the machine will just be a part of the entire production together with
many other machines and network connections. The trick is in defining these interfaces
and standardising them to the extent that, through “Plug & Play”, the machines are
figuratively parts of a whole. Currently, these standardisations have yet to be implemented
throughout the industry as a whole, but this is where we need to get to. At the moment,
everyone has their own standards, and this makes it expensive and complicated.
Maplan News: Low-cost providers entering the market intensifies the competition.
How do you react to this?
Philippe Soulier: By constantly adapting, investing in our expertise and reducing costs.
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Hence the conversion to automation and Industry 4.0. We deliver advanced technology we don’t rest on our laurels.
Wolfgang Meyer: Right, and the more companies that focus on quality - especially in
Asia - the more we also have to invest in high-quality components there, and with this, the
price level will align.
Maplan News: How does Maplan deal with order fluctuations?
Wolfgang Meyer: Investments used to be made more based on confidence; today, our
customers only order when they have their own incoming orders on the table.
Philippe Soulier: That is why it was so important to us to gain a foothold in other countries,
in order to have solid ground to stand on. In Europe, we are currently seeing the growth
that a short while ago was happening in the US. A company like Maplan can now better
balance out these economic weaknesses and differences with more locations worldwide,
which is why internationalisation was so important to us.

Maplan News: Maplan is an owner-managed company. Which strengths does this lend
the company?
Philippe Soulier: A high degree of identification and strong passion for the company. In
the long-term, we want to create sustainable quality, and at the end of the day be proud of
our efforts. We have courage and perseverance, and do not allow ourselves to be guided
by the allure of short-term success. I launch rockets of visionary power and creativity,
while Wolfgang catches them - if he is convinced - and implements them in a rational,
structured manner. In this way, we complement each other.
Wolfgang Meyer: A further advantage is that we have short, direct decision-making
processes and forward-thinking planning. Maplan is not a corporation; for us, our
employees and customers are not numbers, but people. Here with us, people work for
people.
Maplan News: Since September, Maplan has been producing in China for the Asian
market. Why did you take this step?
Philippe Soulier: Our customers wanted us, so we accelerated. Right from the start, we
had clear ideas and guidelines, only industry insiders on board, and a team specialised
in the intersection between Asia and Europe. The location was a stroke of luck, and the
Wujin District in the municipality of Shanghai impresses us in general with its intelligent
location policy and support in all directions. We are delighted with the resonance we have
found with our customers so far, and with the synergies for the location in Austria too.
Wolfgang Meyer: For Maplan China, we selected a specific machine segment in order to
properly serve the market. The Asian Maplan machines are of absolutely identical quality,
because for us, there is no such thing as second-class customers.
Maplan News: Aren’t you worried about being copied?
Wolfgang Meyer: No, because certain know-how components, such as the control
systems, still come from Austria. This means that we export 100 percent of our hard and
software, and then build into the control systems in China. As a result, we have a globally
consistent control system, but the expertise required for this remains in Europe. This is
also necessary to protect our quality standards and technical leadership.
Maplan News: What is it that fascinates you about a location in China and the
requirements there?
Philippe Soulier: The Chinese are hungry for growth and pay no mind to the crisis; they
are continuing to grow, just slower than in previous years.
Wolfgang Meyer: In Europe, this long-term, basic trust in the growth of the industry is
lacking. Increasingly, fewer foresighted investments are being made, and the decision to
invest is being made later and becoming more reactive. Only in Asia are you really made
aware of this lack of confidence in Europe. The Chinese believe in the progress of their
country, and have confidence in what they create. And we are now riding the wave of this
dynamism.
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MEET THE WORLD OF MAPLAN

Branches

RUSSIA
MAPLAN RUS
Molodogvardeyskaya str 57, office 433
RU-121351 Moscow
T: +7 495 640 8388
M: office@maplan.ru

Branches

GERMANY
MAPLAN Deutschland GmbH
Gottlieb-Daimler-Straße 66
D-71711 Mur
T: +49 7144 89737 3
M: office@maplan-germany.de

Modern MAPLAN headquarters in Kottingbrunn, Austria

New MAPLAN plant in Wujin, China

Production

SLOVAKIA

Production

CHINA

Maplan s.r.o
Priemyselná 5863
SK-901 01 Malacky

Maplan (changzhou) Rubber Machinery Co; Ltd.
Building 1. No. 377
Wuyi Rd, Wujin Hi-Tech Zone, Changzhou
Jiangsu Province
T: 0519-68212880
M: office@maplan.cn

Branches

Branches

FRANCE

USA

MAPLAN France
2574 avenue des Landiers
FR-73000 Chambéry
T: +33 4 79 96 3102
M: office@maplan.fr

MAchinery + PLANning Inc.
1659 North Lancaster Road
South Elgin - IL 60177 - USA
T: +1 630 924 0100
M: office@maplan-usa.com

Under construction: MAPLAN plant in Malacky, Slovakia

Headquarters

AUSTRIA

OUR WORLDWIDE SALES- & SERVICEPARTNERS:

BENELUX
E. J. von Burg Benelux
Maria Louiselaan 5
3401 BA IJSSELSTEIN
NETHERLANDS
Tel: +31 30 656 04 12
e-mail: info@maplan.nl
web: www.maplan.nl
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BRAZIL
Geromaq - Importação, Exportação e
Representações, Ltda.
Rua Plinio Negrão, 53
04720-040 São Paulo, S. P.
BRAZIL
Tel: +55 11 5522 9022
e-mail: comercial@geromaq.com.br
web: www.geromaq.com.br
BULGARIA
Diltech OOD.
3 Drava Str. Office 1
4003 Plovdiv
BULGARIA
Tel: +359 32 96 93 95
e-mail: info@diltech.bg
web: www.diltech.bg

COLOMBIA
TEXTILNETS Ltda.
Avenida 9 No. 100-07, Of. 508
Bogotá, D.C.
COLOMBIA
Tel: +57 1 600 7762
e-mail: luis.pinto@textilnets.com.co
CZECH REPUBLIC
SMID a spol., s.r.o.
Na Vlecce 357
252 18 Úhonice
Tel: +420 606 614 505
e-mail: petr.smid@smid-a-spol.cz

GREAT BRITAIN
MAPLAN UK Ltd.
Unit 5, The Glenmore Centre,
Marconi Drive, Waterwells Business Park
Quedgeley, Gloucester. GL2 2AP
GREAT BRITAIN
Tel: +44 1452 722733
e-mail: mapmanuk@aol.com
web: www.maplan.co.uk
GREECE & CYPRUS
RIGAS Engineering SA
5, Pireos Ave
183 46 Moschato
GREECE
Tel: +30 210 485 4000
e-mail: panayiotis.marinis@
rigas-engineering.gr

HUNGARY
THEGE PLASTIC Kft.
Remetehegyi ut 86
HU-1037 Budapest
HUNGARY
Tel: +36 1 4369095
e-mail: mate@thege-plastic.hu
web: www.thege-plastic.hu

ISRAEL
Consultants Ltd.,
Representatives of Equipment Suppliers
11 Amal St., New Ind. Zone
Rosh Ha'ain 48092
ISRAEL
Tel: +972 3 902 9798
e-mail: cons@netvision.net.il

IRAN
SYSTEM PARS Co.
Nr. 26, 2. Alley
Shahid Abdolrahimi Str.,17. Shahrivar Str.
Tehran
IRAN
Tel: +98 21 444 55 123
e-mail: tecsystempars@yahoo.de

ITALY
ST.A.TE Technologies srl
Via Vailate 15/a
24040 Calvenzano (BG)
ITALY
Tel: +39 0363 853209
e-mail: f.valsecchi@state-tech.it
web: www.state-tech.it
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PORTUGAL
MARIO COELHO; LDA.
Rua Tenente Valadim n° 113
4100-479 Porto
PORTUGAL
Tel: +351 226 078 000
e-mail: sales@mariocoelho.com
web: www.mariocoelho.com
SERBIA & MACEDONIA
PRIMEX export-import
Bulevar kralja Aleksandra 290
11000 Belgrade
SERBIA
Tel: +381 11 2417 362 / 2412 325
E-mail: primex@sezampro.rs
Web: www.primex.rs

MAPLAN GmbH
Maplan-Straße 1
A-2542 Kottingbrunn
T: +43 2252 790 909
M: office@maplan.at

AUSTRALIA
COMTEC IPE
1084 South Road Edwardstown
South Australia 5039
AUSTRALIA
Tel: +61 3 8549 8000
e-mail: dbailey@comtecipe.com
web: www.comtecipe.com

POLAND
Mr. Piotr Halaj
Sales Agent
POLAND
Tel: +48 508 282 824
e-mail: Piotr.Halaj@maplan.at
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JAPAN
K. K. IRISU (C. ILLIES & CO., LTD)
OSAKA Branch
Semba Central Bldg. 6F
6-8, Hommachi 2-Chome
Chuo-Ku, OSAKA 541-0053
JAPAN
Tel: +81 66252 6181
e-mail: osa-mi@illies.de
MALAYSIA
RICS Sdn Bhd
No. 30, Jalan Sungai Batu 6/KU6
Taman Perindustrian Klang Utama
42100 Klang, Selangor Darul Ehsan
MALAYSIA
Tel: +603 3291 0388
e-mail: khim@rics.com.my
web: www.rics.com.my

MEXICO
MAchinery + PLANning Inc.
1659 North Lancaster Road
South Elgin, IL 60177
USA
Tel: +1 630 924 0100
e-mail: office@MAPLAN-usa.com
NORWAY
BATTENFELD Sverige AB
Skallebackavägen 29,
SE-30241 Halmstadt
SWEDEN
Tel: +46 35 155955
e-mail: christian.hiljemark@battenfeld.se
web: www.battenfeld.se

TURKEY
ERGÜ Makina Laboratuvar Test
Ekipmanlari San. ve Tic. Ltd. Sti.
CAMLIK MAHALLESI 1842 SOKAK NO:3/A
06360 ALTINDAG - Ankara
TURKEY
Gürsoy CAYIR: gursoy@ergu.com.tr
Tel: +90 (312) 473 50 28
web: www.ergu.com.tr
e-mail: info@ergu.com.tr
VIETNAM
Johs. Rieckermann
Resident Office Saigon
331 Nguyen Thuong Hien,
Dist. 10, Ho Chi Minh City
VIETNAM
Tel.: +84 8 3839 9899
e-mail: t.groth@sgn.rieckermann.com.vn
web: www.rieckermann.com

SPAIN
COSCOLLOLA COMERCIAL S.L.
C/Motores, 160
SP-08038 Barcelona
SPAIN
Tel.: +34 932 232 599
e-mail: amunoz@coscollola.com
web: www.coscollola.com
SWEDEN
BATTENFELD Sverige AB
Skallebackavägen 29,
30241 Halmstadt
SWEDEN
Tel: +46 35 155955
e-mail: christian.hiljemark@battenfeld.se
web: www.battenfeld.se
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MAPLAN INDUSTRY 4.0
MAP.parts

MAP.diagnostic

MAP.connect

MAP.e-mon

MAP.documents

The virtual machine viewer is an
interactive spare parts catalogue
which offers the easiest and
fastest way to find needed parts.
This is a digital model allows
for the rotation of the press
on multiple axis, changing of
the scale, and the blinding of
components of the press to
facilitate detecting the needed
element.

The MAPLAN Diagnostic
assistant is a help function that
allows the machine operator to
find errors and avoid machine
downtimes. If the machine
refuses to execute a movement,
a look at the diagnostic page
reveals the associated but
missing condition.

MAPLAN machines supply
various standards of connectivity
interfaces to meet your individual
company demands. This includes
proprietary connections as
well as open standards like the
coming EUROMAP interfaces.

Stay on top of the energy
consumption of the
machine with the coming
MAPLAN energy
monitor. Log the requirements
per cycle or time period and
detect potential savings.

The complete machine
documentation including
hydraulic & wiring diagrams,
process setup manual, machine
options manual, and more are all
easily accessible directly on the
C6.web controller.

COMPANY NETWORK MAPLAN
INTRANET

CUSTOMER SERVICE

CUSTOMER NETWORK HQ
COMPANY NETWORK

INTERNET

CLOUD

CLOUD
CLOUD
INTRANET

CLOUD

INTRANET

COMPANY NETWORK

MAP.view

MAP.assist

euro.MAP

MAP.remote ODS

MAP.web

Customer documents and/or
videos can be uploaded into the
controller to support the operator
for a variety of potential uses
including startup of a new article,
procedure, or beginning of shift.

The new C6.web control comes
with numerous assistants to
simplify and speed up your
production and routines.
• MAPLAN Cycle configurator
• MAPLAN Smooth movements
• MAPLAN Precision mold Break*
• MAPLAN Vacuum Assistant
• MAPLAN Diagnostic
• MAPLAN Process Assistant:
Cure² and Cure 1*
• MAPLAN History data (Trend
System, Injection graph overlay)

Flexible interfaces: Machine
supports all common interfaces
to peripheral machine equipment.
The new C6.web controller will
support the coming EUROMAP
standards
• EUROMAP 67: Interface
machine and handling device /
Robot
• EUROMAP 67.1: interface
between shuttle machine and
handling device / Robot
• EUROMAP 77: new Industry
4.0 standard for the exchange
of data between IMM and
central computers or MES

The MAP-Remote Online
Diagnostic System (ODS)* is
dedicated to offer easy and fast
help in case of procedural or
application-specific problems.
As the Maplan specialist gets
a live view on the control,
support time and therefore
machine downtime is reduced
significantly.The system is
also intended for detection and
possible elimination or critical
machine states, malfunctions
and faults by remote access of
an authorized MAPLAN support
technician. If necessary or
requested the MAPLAN service
technician can be authorized
by the customer to apply
changes to machine settings.

Connect to your MAPLAN
machine from anywhere and
anytime. The Industry4.0 capable
C6.web controller supports up
to 5 independent simultaneous
sessions from all different devices
ranging from your PC to tablet
to smartphone. Each session is
provided with unique and discrete
log in, rights and language setting.
Inimitable benefits include:
• Centralized internal support
across the factory or even
worldwide
• Production data and machine
statics always available
• Full access to all data and
machine settings –
immediately available in your
selected language

The function is fully integrated
in the C6.web HMI and can be
defined as acknowledgement
optional or mandatory.

*

optional features

EVENTS TO RESERVE
MAY

24. – 27.04.2018
Chinaplas
Shanghai, China
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JUNE

29.5. – 01.06.2018
Plast Milano
Mailand, Italy

JULY

05. – 07.06.2018
Days of Technology N.A.
South Elgin, Illinois

26. – 28.06.2018
Expobor
Sao Paulo, Brasilien

02.-05.07.2018
DKT 2018
Nürnberg, Germany
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